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Part 1: Technical description

Interactive content and convergence: implications for the Information Society
1.
Context

ICTs are important drivers of innovation, productivity and sustainable growth. In an increasingly complex converging environment, Europe must exploit this opportunity for economic growth and employment by promoting an open and competitive digital economy. 

The i2010 initiative identifies convergence as a main factor for change. The convergence of infrastructures, applications and devices will provide better and more compelling digital tools. The main objective of the first i2010 pillar, “A single European Information Space” concerns the prospect of strengthening the Single Market, and exploiting the industrial opportunities offered by convergence. It will encourage the development of innovative products and services satisfying consumers’ needs for new digital tools, services and content. It will stimulate a new dynamic Information and Communication Technologies (ICT) sector encompassing several traditionally separated industries.  

Convergence has a major impact on the content market. While creating new content delivery systems and channels for traditional content, allowing access to any content, anywhere and at anytime, convergence is also opening the path for the development of ground-breaking content services, such as online gaming or interactive TV. By creating a new interactive element and changing the viewing, listening, reading or playing experience, convergence and digital development allow users to have a growing control on the content they are accessing. Together with the widespread availability of fixed and mobile broadband networks, this creates a promising range of opportunities for the development of interactive content. 
The development and take up of the interactive content market mainly relies on the ability of the industry to market innovative and value added content services, meeting consumer’s demand for growing control on content. In this context, the various obstacles, hindering the development and fast take-up of interactive content need to be addressed. 

2. 
Objectives of the Study
The objective of the present study is to identify and assess the impact of the potential economic, technical and legal roadblocks that may hinder the development of the interactive content market over the next five years, and to recommend the appropriate steps to overcome these obstacles. 
In the context of this study, interactive content refers to content services delivered over fixed or wireless platforms such as mobile phone, including access to content such as television and radio programmes, movies, music, publishing and interactive software, but with the exception of communication based services such as voice, messaging or email.  

The study should be based on an extensive and forward-thinking economic analysis of the interactive content market in the EU 25. This analysis should include economic forecasts for the development of the different types of interactive content over the next five years, taking into account the likely effects of convergence on the market. 

Since convergence has a growing impact on the various segments information society and media sector, the impact of the different roadblocks identified will have to be assessed from the perspective of the various players involved. Typical examples (not to be considered as restrictive in the context of this study) include: 
i) the consumer perspective: whose desire to have access to a wide range of interactive content through interoperable and attractive services may drive specific business or technological developments. As parents or gatekeepers, consumers’ desire to protect minors from exposure to unsuitable content may also drive changes in the technical and legal environment.  

ii) the content provider perspective: to take advantage of the new distribution channels created by convergence to develop new business models, and to control authorised content delivery. 

iii) the copyright holder perspective: willing to cope with the problem of digital piracy but reluctant to made their content available in an environment where they cannot enforce their rights. 

iv) the consumer electronics and IT manufacturer perspective: developing new devices to allow easy and user friendly access to content, while creating a secured and interoperable environment for interactive content distribution. . 

v) the triple play service operator perspective: having an interest to take advantage of the availability of broadband access to provide a wide array of services. 

Other players, such as software developers, content aggregators or collecting societies may also have a role to play in specific domains. 

Against this background, the study is expected to provide a thorough analysis of the interactive content market and reflect views on the issues to be addressed in the next five years. 
a) Technical issues: The study is expected to provide a comprehensive analysis of the technical issues and challenges relating to the creation, distribution and protection of existing, as well as emerging, interactive content. 
By examining the technical requirements applying to the different types of interactive content (communication network and platform specifications, content formats, software applications, and technological protection measures) the study should assess the ability of the existing and emerging technological environment to favour the development of interactive content. In particular, the study should focus on the communication network and platform requirements needed to deliver interactive content at mass market level.
With regard to the technical roadblocks that may hamper the development of interactive content, a particular emphasis should be placed on platform and cross-platform interoperability issues, and on the effectiveness of the existing standardisation initiatives. The study should also focus on security issues relating to payments and on securing of access to interactive content.  
b) Economic issues: The study should review the existing and emerging business models for the distribution of each type of interactive content, taking into account the relevant platforms and assess their prospects of developments in the context of a converging environment. 
On this basis, the study should identify the economic challenges to be addressed to ensure the development of the interactive content market in the next five years, and recommend appropriate steps to address these challenges. A particular emphasis should be placed on consumer acceptance of new business models and on barriers to new entry. 
c) Legal issues: The study should provide a detailed analysis of the EU legal framework that applies to the different types of interactive content. The analysis should cover the various legal aspects of the interactive content market, taking into account the effect of convergence on the existing legal framework. The legal analysis should cover intellectual property rights, audiovisual content and information services regulations, consumer and minor protection, as well as competition law. 
On the basis of this analysis, the study should identify any legal obstacle or uncertainty that is hampering the take-up of interactive content, and the development of interactive content services on a Pan-European basis. The study should subsequently assess the impact of the legal obstacles identified on the players concerned. A particular emphasis should be placed on content regulation and competition issues arising from convergence and the development of interactive content. 
Taking into consideration the social, cultural and economical objectives of the various regulations applying to interactive content, as well as regulatory developments taking place in other parts of the world, the study should provide recommendations on the best way to address the main legal challenges. 
Methodology: In order to be able to carry out the economic analysis of the interactive content market in the EU 25, including an economical forecast for the next five years, the contractors shall develop a taxonomy of the different types of interactive content, and compile market data from existing sources on these different types of content. 
With respect to the identification and impact assessment of the potential economical, technical and legal roadblocks, the contractors shall complement their knowledge by consulting a representative set of stakeholders with the relevant knowledge-base. These should notably include content providers, copyright holders, communication service providers, consumer electronics, IT manufacturers and consumers. As for the legal issues, the contractors shall review the EU legal framework applying to the distribution of interactive content. On the basis of the technical and legal obstacles identified in the study the contractors should propose a forecast of the growth of the interactive content market for the next five years. 

As for the different aspects of the study, the contractors shall compare developments taking place in the EU with the technological, economic and legal developments experienced in other parts of the world (including United States, Japan and South Korea).  
Project management requirements: Since experts in different fields will have to closely collaborate in the study, the proposal must describe the method envisioned to ensure an effective coordination of the work on the different aspects of the study. In order to ensure a proper interaction with the Commission and follow up on the result of the study, the contractors should plan up to 6 meetings (including 4 review meetings) in Brussels, in the European Commission premises. A detailed time plan for the development and coordination of work, as well as for the interaction with the Commission must be included in the technical description.The technical description should not exceed 30 pages.

3. 
Duration
The duration of the contract shall be 9 months, following the signature of the Contract by both parties. 
4. 
Deliverables
The contractors shall present the following deliverables: 
Work programme report: at the end of month 1 following the signature of the Contract.

This report will contain a detailed planning of activities, including the process of stakeholders’ consultation and gathering of information, and the coordination process between the different parts of the study. 
Interim report: at the end of month 4 following the signature of the Contract. The interim technical report shall describe the work carried out and the first overview on the main roadblocks identified. This interim report shall present an outline of the structure expected for the final report. The planning of the activities for the remainder of the study will also be presented for assessment.
Draft final report: 10 paper copies of the Draft final report shall be presented at the end of month 7 following the signature of the Contract.  This report shall contain an advanced version of the report for quality assessment and revision and describe the work carried out. The feedback from the review will provide guidelines to consolidate the final report and steer the work of the last two months.
Final Report: The final report shall be presented at the end of month 9.
50 paper copies on the Final Executive Summary only, consisting in 2 pages summarising the main findings of the Report. 
50 paper copies of the Final Executive Summary and full Final Report, bound together; as well as 1 unbound copy.

10 paper copies of any supporting presentations and material.

5 sets of all documentation in electronic form on a CD/DVD. The files should be stored in multiple (portable) file formats (word, pdf, rtf, etc).
All deliverables are to be produced in English. The deliverables will be reviewed by a team of experts representing the European Commission Services, who will provide the quality assessment of the work performed and binding guidelines to review the deliverables and future plans. Four review meetings will take place in Brussels, in the European Commission premises.
After each report has been received, the Commission will have 30 days to accept or reject the report, and the contractors will have 30 days in which to submit additional information or a new adapted report. Each report will be deemed to have been approved by the Commission if the Commission has not reacted within 30 days of reception of the report.
Part 2: Administrative details
“INTERACTIVE CONTENT AND CONVERGENCE”
1.
Eligibility requirements 

1.1
Address and deadline for submission of the tender: 


You are invited to tender for this study and requested to submit your tender no later than the 20th October, either by:

(a)
registered post or by private courier services. In this case the post office stamp or the date on the slip issued by the courier service will constitute proof of compliance with the deadline given above. The offer must be sent to the following postal address:

EuropeanCommission
DG Information Society – Directorate C
Unit C1 - BU 33 office 2/05
for the attention of Anne Bucher
B-1049 Brussels 
(b)
or hand delivery by 16.00 Hours on the 20th October at the latest to the following address:
EuropeanCommission
DG Information Society – Directorate C
Unit C1 - BU 33 office 2/05
for the attention of Anne Bucher
rue de Genève, 1

B-1140 Brussels 

In this case, in order to establish proof of the date of deposit, the depositor will receive, from an official at the above-mentioned address, a receipt which will be nominatively signed, dated and time stamped. 
Please note that in this case it is the date and time of reception at the Commission services that will count, not the actual date in which it was dispatched.

Late delivery will lead to the exclusion from the award procedure for this contract.
1.2
Presentation of the offer and Packaging

The offer (consisting of 1 original and 2 copies) should be enclosed in two envelopes, both of which should be sealed. If self-adhesive envelopes are used, they should be further sealed with adhesive tape, upon which the depositor's signature must appear.

The outer envelope should bear, in addition to the address of the above-mentioned Archive Department, the following mention:

INVITATION TO TENDER “INTERACTIVE CONTENT AND CONVERGENCE”
NOT TO BE OPENED BY THE MESSENGER/COURIER SERVICE

NOT TO BE OPENED BY THE OPENING COMMITTEE BEFORE 
THE 27TH OCTOBER
The inner envelope should also bear the following mention:

INVITATION TO TENDER. “INTERACTIVE CONTENT AND CONVERGENCE”
NOT TO BE OPENED BY THE MESSENGER/COURIER SERVICE

NOT TO BE OPENED BY THE OPENING COMMITTEE BEFORE THE 27TH OCTOBER
TENDER BY THE FIRM :  insert NAME OF THE TENDERER/COMPANY

1.3
Identification of the tenderer

The tenderer must be clearly identified, and where the tender is submitted by an organisation, a company the following administrative information and documents must be provided (see administrative identification form attached as Annex I):
Full name of organisation/company, copy of legal status, registration number, address, person to contact, person authorised to sign on behalf of the organisation (copy of the official mandate must be produced), telephone number, facsimile number, VAT number, banking details:  bank name, account name and number, branch address, sort code, IBAN and SWIFT address of bank: a bank identification form must be filled in and signed by an authorised representative of each tenderer and his banker. A standard form is provided in Annex II and a specific form for each Member State is available at the following Internet address:

 http://europa.eu.int/comm/budget/execution/ftiers_fr.htm.

Tenders must be submitted individually. If two or more applicants submit a joint bid, one must be designated as the lead contractor and agent responsible.

1.4
Tenders must be signed by the tenderer's authorised representative or representatives (preferably in blue ink)
1.5
A total fixed price expressed in euro must be included in the tender.

The contract prices shall be firm and not subject to revision. All costs incurred for the preparation and submission of the offer are to be borne by the bidder and shall not be reimbursed.
1.6
Opening of the tenders : 

The opening of received tenders will take place on Thursday the 27th October at 10hrs in the Commission building at Avenue de Beaulieu, 33, meeting room 6/7, B – 1160 Brussels. One authorised representative of each tenderer may attend the opening of the tenders. Tenderers who plan to attend the opening session have to inform Mr Antoine Aubert by e-mail, fax or letter at the latest 24 hours in advance.
2. Grounds for exclusion of Tenderers  

2.1 Pursuant to Article 29 of Council Directive 92/50/EC relating to public service contracts and to Article 93  of the Financial Regulation, the Commission will exclude tenderers from participation in the procurement procedure if:

(a) 
they are bankrupt or being wound up, are having their affairs administered by the courts, have entered into an arrangement with creditors, have suspended business activities, are the subject of proceedings concerning those matters, or are in any analogous situation arising from a similar procedure provided for in national legislation or regulations;

(b) 
they have been convicted of an offence concerning their professional conduct by a judgement which has the force of res judicata;

(c) 
they have been guilty of grave professional misconduct proven by any means which the contracting authority can justify;

(d) 
they have not fulfilled obligations relating to the payment of social security contributions or the payment of taxes in accordance with the legal provisions of the country in which they are established or with those of the country of the contracting authority or those of the country where the contract is to be performed;

(e) 
they have been the subject of a judgement which has the force of res judicata for fraud, corruption, involvement in a criminal organisation or any other illegal activity detrimental to the Communities' financial interests;

(f) 
following another procurement procedure or grant award procedure financed by the Community budget, they have been declared to be in serious breach of contract for failure to comply with their contractual obligations.

Tenderers must certify that they are not in one of the situations listed in paragraph 1 (see Annex III: Exclusion criteria and non-conflict of interest form). If the tender is proposed by a consortium this form must be submitted by each partner. 

In addition, tenderers must submit evidences that they are  not in one of the situation described in point (a), (b), (d), (e) above. If the tender is proposed by a consortium these evidences must be submitted by each partner.
The contracting authority shall accept as satisfactory evidence that the candidate or tenderer is not in one of the situations described in point (a), (b) or (e) above, production of a recent extract from the judicial record or, failing that, a recent equivalent document issued by a judicial or administrative authority in the country of origin or provenance showing that those requirements are satisfied.

The contracting authority shall accept as satisfactory evidence that the candidate or tenderer is not in the situation described in point (d) above, a recent certificate issued by the competent authority of the State concerned. 
Where no such certificate is issued in the country concerned, it may be replaced by a sworn declaration or, failing that, a solemn statement made by the interested party before a judicial or administrative authority, a notary or a qualified professional body in his country of origin or provenance.
2.2
Contracts may not be awarded to candidates or tenderers who, during the procurement procedure:

(a)
are subject to a conflict of interest;

(b)
are guilty of misrepresentation in supplying the information required by the contracting authority as a condition of participation in the contract procedure or fail to supply this information.

The Commission requires a signed declaration upon submission of the tender - equally binding on any sub-contractors - that on the date of submission of the tender, the company or organisation he represents and the staff proposed for this tender are not subject to a conflict of interest in the context of this invitation to tender; and that he undertakes to inform the Commission, without delay, of any changes to this situation after the date of submission of the tender
2.3  Administrative and financial penalties

By returning the form in Annex III, duly signed, tenderers confirm that they have been notified of the following points.

Each institution has a central database containing information on tenderers who have been in one of the situations described under 2.1 and 2.2 above. The sole purpose of this database is to ensure, in compliance with Community rules on the processing of personal data, that the above-mentioned cases of exclusion are applied correctly. Each institution has access to the databases of the other institutions.


Administrative or financial penalties may be imposed by the Commission on tenderers who are in one of the cases of exclusion provided for in 2.1 and 2.2 above after they have been given the opportunity to present their observations.


These penalties may consist of:


a) exclusion of the tenderer from contract and grant award procedures financed by the Community budget for a maximum of five years;


b) in the payment of financial penalties by the contractor in the case referred to in f) and by the tenderer in the cases referred to in art 2.2 a) and b)  above where they are really serious and without exceeding the value of the contract in question.


The penalties imposed shall be in proportion to the importance of the Contract and the seriousness of the misconduct. In detail, and in accordance with Article 133 of the Regulation laying down the rules for the implementation of the Financial Regulation (OJ L 357/1 of 31 December 2002), these penalties may be as follows:

(a) Without prejudice to the application of penalties laid down in the contract, tenderers and contractors who have been guilty of making false declarations or have been found to have seriously failed to meet their contractual obligations in an earlier procurement procedure shall be excluded from all contracts and grants financed by the Community budget for a maximum of two years from the time when the infringement is established, as confirmed after an adversarial procedure with the contractor.


That period may be extended to three years in the event of a repeat offence within five years of the first infringement.


Tenderers who have been guilty of making false declarations shall also receive financial penalties representing 2% to 10% of the total value of the contract being awarded. 

Contractors who have been found to have seriously failed to meet their contractual obligations shall receive financial penalties representing 2% to 10% of the total value of the contract in question. 

This rate may be increased between 4% and 20% in the event of a repeat offence within five years of the first infringement. 
(b) In the cases referred to in points a), c) and d) of  2.1, the tenderers shall be excluded from all contracts and grants for a maximum of two years from the time when the infringement is established, as confirmed after an adversarial procedure with the contractor. 

In the cases referred to in points b) and e) of 2.1 above, the tenderers shall be excluded from all contracts and grants for a minimum of one year and a maximum of four years from the date of notification of the judgment. 

Those periods may be extended to five years in the event of a repeat offence within five years of the first infringement or the first judgment. 
(c) The cases referred to in point e) of 2.1. above shall be the following: 
i. cases of fraud as referred to in Article 1 of the Convention on the protection of the European Communities' financial interests drawn up by Council Act of 26 July 1995 (OJ C 316, 27.11.1995, p. 48);

ii. cases of corruption as referred to in Article 3 of the Convention on the fight against corruption involving officials of the European Communities or officials of Member States of the European Union, drawn up by the Council Act of 26 May 1997 (OJ C 195, 25.6.1997, p. 1); 
iii.  cases of participation in a criminal organisation, as defined in Article 2(1) of Joint Action 98/733/JHA of the Council (OJ L 351, 29.12.1998, p. 1); 
iv. cases of money laundering as defined in Article 1 of Council Directive 91/308/EEC (OJ L 166 of 28 June 1991, p. 77). 
3. 
Selection criteria

The following criteria will be used to select the tenderers. If the tender is proposed by a consortium these criteria must be fulfilled by each partner.
Documentary evidence of the tenderers’ claims in respect of the below-mentioned criteria is required.
3.1
Professional Information

The tenderer must provide evidence of enrolment (declaration or certificates) in one of the professional or trade registers, in country of establishment;
3.2
Financial and Economic capacity

Proof of financial and economic standing may be furnished by one or more of the     following references:

-
annual accounts, balance sheet or extracts therefrom where publication of the balance sheet  is required under company law in the country of establishment;

-
statement of the undertaking’s overall turnover and its turnover in respect of the services to which the contract relates for the previous three financial years;

If, for any valid reason, the service provider is unable to provide the references requested by the contracting authority, he may prove his economic and financial standing by any other document which the contracting authority considers appropriate.

3.3
Technical Background

The proof of the relevant technical background of the tenderer has to cover the following aspects:
1.
Relevant expertise of the tenderer and other applicants, including subcontractors if any, in the last 3 years, on technical, economical and legal issues related to content distribution, information and communication technologies, information society services and consumer protection.
2.
Experience and credibility of proposed team: concise but informative curricula vitae of all professional team members, showing relevant experience in the specific domain of this study for the last 3 years, must be included with the tender

3.
Technical knowledge and experience in collection and analysis of market data and economical forecast. 
4.
Management capability: since experts in different fields will have to closely collaborate in the study, the tenderer must have the capability to ensure an effective coordination of the work on the different aspects of the study. 
Documentary evidence of the tenderers’ claims in respect of the above-mentioned criteria is required, for example by way of lists of studies, publications, research, previous projects and contracts etc.

 4.
Award criteria
4.1
Technical criteria

The tenders will be evaluated following the award criteria outlined below producing a total score out of 100%.
(a)
Understanding of the task required in relation to the tender
      (20 %)

· Credibility, control and understanding of the work to be carried out
(listed in part 1, points “objectives of the study”).  The tenderer should explain the way in which he intends to achieve these objectives.

(b)
Technical content of the tender
(60%)

· Quality of the technical approach and proposed methodology to provide an economic analysis of the interactive content market in the EU 25, including economical forecast for the development of this market in the next five years. 
· Quality of the proposed methodology on each of the technical, economic and legal issues. 

· Quality of the proposed methodology to ensure an effective coordination of the work on the technical, economical and legal aspects of the study.  

· Proposed methodology to collect information from sources in different countries to cover the relevant fields/markets.

· Extent to which all the relevant issues are covered.
(All of equal relative importance)
(c)
Management
(20%) 

· Balanced and consistent method of work.

· Realistic time scale and allocation of resources.

( All  of equal relative importance)


Minimum attainment per criterion


Offers scoring less than 50% for any criterion will be deemed to be of insufficient quality and eliminated from further consideration.


Minimum attainment  overall

Offers scoring less than 60% after the evaluation process will be considered to be of insufficient quality and eliminated from the following phase.

4.2   Price
Tenders must state a total fixed price in euro exclusively. Prices quoted should be exclusive of all taxes. 
The price must be broken down into the following categories:

(a) Professional fees : must cover all expenditure incurred in the performance of the contract with the exception of those under (b) and (c) below.  The labour cost for each category of staff engaged in the project must be specified. The daily rate for labour of each member of staff and the total number of days each member of staff will contribute to the work should be provided.

(b) Travel and Subsistence Costs : In the event of travel being necessary to carry out the duties specified in the tender, travel and subsistence costs shall be reimbursed in accordance with Article II.7, "Reimbursement", of the contract. The amount specified in the tender shall be the maximum reimbursable amount.

(c) Other Costs (if applicable) : break down by category
The European Commission, in conformity with the Protocol on the Privileges and Immunities of the European Community annexed to the Treaty of April 8th, 1965, setting up a single Council and a single Commission for the European Community, is exempt from all duties, taxes and dues.

5.     Award of the Contract

The Contract will be awarded to the tender offering the best value for money, which will be the one with the best price-quality ratio, taking into account the awarding criteria listed in point 4. The qualitative score obtained for the technical criteria will be divided by the total price of the tender. 

6.
Payment and standard contract


Payments under the contract shall be made in accordance with articles I.4 and II.4 of the model contract attached.


-
A pre-financing payment equal to 30% of total fees shall be made after signature of the Contract upon receipt of the relevant invoice.

-
Interim payment equal to 20% of total fees shall be made after approval of the Interim report and upon receipt of the relevant invoice.
-
Payment of the balance shall be made after approval of the Final report and upon receipt of the relevant invoice.


Depending on the financial solidity of the tenderer, payment of the pre-financing may be made conditional upon the furnishing by the Contractor of a financial guarantee.

In any case, a financial guarantee shall be required for the payment of pre-financing exceeding EUR 150 000.The guarantee shall be supplied by a bank or an authorised financial institution. The guarantee shall be denominated in euro. The guarantee shall be released as and when the pre-financing is deducted from interim payments (if any to be selected by the unit ) or payments of balances to the contractor in accordance with the terms of the contract.

In drawing up the bid, the tender should take account of the provisions of the standard contract which include the “General terms and conditions applicable to contracts”

7.
Validity
Period of validity of the tender: Six (6) months from the closing date given above.

8. 
Additional provisions
-
Changes to tenders will be accepted only if they are received on or before the final date set for the receipt of tenders.
- Expenses incurred in respect of the preparation and presentation of tenders cannot be refunded.

- No information of any kind will be given on the state of progress with regard to the evaluation of tenders.

- All documents submitted by tenderers will become property of the Commission and will be regarded as confidential.

9.
Liquidated damages : see article II.16 of the model contract
10.
No obligation to award the contract

Initiation of a tendering procedure imposes no obligation on the Commission to award the contract. Should the invitation to tender cover several items or lots, the Commission reserves the right to award a contract for only some of them. The Commission shall not be liable for any compensation with respect to tenderers whose tenders have not been accepted. Nor shall it be so liable if it decides not to award the contract.

11.
Results
The results of the service must be forwarded to the Commission of the European Communities in Brussels. The copyright will belong to the Commission, the Commission will in particular have the right to publish the results.

12.
Disclaimer

The following phrase is to be prominently displayed on the cover of each working paper and the final report of the study. The disclaimer should also be incorporated into the introduction of each working paper and final report. 
The opinions expressed in this study are those of the authors and do not necessarily reflect the views of the European Commission.

Annexe I. Administrative Identification Form
	Identification of the tenderer

(to be completed by the tenderer)

	IDENTITY

	Name of tenderer
	…………………………………………….

	Legal form of tenderer
	…………………………………………….

	Date of registration
	…………………………………………….

	Country of registration
	…………………………………………….

	Registration number
	…………………………………………….

	VAT number
	…………………………………………….

	ADDRESS

	Address of Registered Office of the tenderer
	…………………………………………….

…………………………………………….

	When appropriate, administrative address of tenderer for the purposes of this invitation to tender
	…………………………………………….

…………………………………………….

	CONTACT PERSON

	Name
	…………………………………………….

	Forename
	…………………………………………….

	Title (e.g. Dr, Mr, Mrs)
	

	Position (e.g. Manager)
	

	Telephone number
	

	Fax number
	

	e-mail address
	

	Internet address
	

	Other
	


	NAMES OF LEGAL REPRESENTATIVES

	And of other representatives of the tenderer who are authorised to sign contracts with third parties
	…………………………………………….

…………………………………………….

	DECLARATION BY THE AUTHORISED REPRESENTATIVE OF THE ORGANISATION
:

I, the undersigned, certify that the information given in this tender is correct and that the tender is valid.

	Name
	…………………………………………….

	Forename
	…………………………………………….

	Title (e.g. Dr, Mr, Mrs)
	…………………………………………….

	Position (e.g. Manager)
	…………………………………………….

	Telephone number
	…………………………………………….

	Fax number
	…………………………………………….

	e-mail address
	…………………………………………….

	Internet address
	…………………………………………….

	Other
	…………………………………………….


Date of signature: ………………………………………………………………………….

Signature: ……………………….………………………………………………………….

Annexe II
	Financial identification form specimen for the tenderer

(to be completed by the tenderer and his financial institution)


The tenderer’s attention is drawn to the fact that this document is a specimen, and a specific form for each Member State is available at the following address: http://europa.eu.int/comm/budget/execution/ftiers_fr/htm.
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Annexe III.
	EXCLUSION CRITERIA and non conflict of interest FORM
insert title of this call

	The undersigned: ………………………………………………………………………….
Name of the company/organisation: ………………………………………………………
Legal address: ……………………………………………………………………………..

……………………………………………………………………………………………..

Registration number:
…………………………………………………………………..…
VAT Number:
……………………………………………………..……………………
Name of the signatory of this form (authorised to represent the tenderer vis-à-vis third parties and acting on behalf of the aforementioned company or organisation):………………………………………………………………………….……………………………………………………………………………………………...…………………………………………………………………………………………………...

Declares on his honour that the company or organisation that he represents:

a) is not bankrupt or being wound up, is not having its affairs administered by the courts, has not entered into an arrangement with creditors, has not suspended business activities, is not the subject of proceedings concerning those matters, and is not in any analogous situation arising from a similar procedure provided for in national legislation or regulations;

b) has not been convicted of an offence concerning professional conduct by a judgment which has the force of res judicata;

c) has not been guilty of grave professional misconduct proven by any means which the contracting authorities can justify;

d) has fulfilled obligations relating to the payment of social security contributions or the payment of taxes in accordance with the legal provisions of the country in which it is established or with those of the country of the contracting authority or those of the country where the contract is to be performed;

e) has not been the subject of a judgement which has the force of res judicata for fraud, corruption, involvement in a criminal organisation or any other illegal activity detrimental to the Communities’ financial interests;

f) has not been declared to be in serious breach of contract for failure to comply with his contractual obligations subsequent to another procurement procedure or grant award procedure financed by the Community budget.
In addition, the undersigned declares on his honour:

g) that on the date of submission of the tender, the company or organisation he represents and the staff proposed for this tender are not subject to a conflict of interests in the context of this invitation to tender; he undertakes to inform the Commission without delay of any change in this situation which might occur after the date of submission of the tender; 

h) that the information provided to the Commission within the context of this invitation to tender is accurate, truthful and complete. 

By signing this form, the undersigned acknowledges that he is aware of the administrative and financial penalties described under 2.3. part II of the specifications, which may be applied if one of the situations described in points a) to h) above arises. 

.......................................
.....................................
.................................................. 


Full name
Date
Signature


� This individual must be included on the list of legal representatives; otherwise the signature on the tender will be valid.
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